
Upcoming ways toUpcoming ways to
Connect & MarketConnect & Market

your businessyour business

Tuesday  Morning Meet &Tuesday  Morning Meet &
GreetGreet

Oct . 15 * 8:00-9:00amOct . 15 * 8:00-9:00am
Bank Vist a - ChaskaBank Vist a - Chaska

Grab a coffee and connect with other
business leaders.  Introduce yourself

and learn more about the host
business.

No need to pre-register and No charge

Tuesday  Morning Meet &Tuesday  Morning Meet &
GreetGreet

Oct . 22 * 8:00-9:00amOct . 22 * 8:00-9:00am
Venue A part ment s -Venue A part ment s -

ChanhassenChanhassen
Grab a coffee and connect with other

business leaders.  Introduce yourself
and learn more about the host

business.
No need to pre-register and No charge

Business RoundtableBusiness Roundtable
Friday, Nov . 1 * 7:30-8:30amFriday, Nov . 1 * 7:30-8:30am

Chamber OfficeChamber Office
Each month we have new business

topic for discussion. It's a great
opportunity to connect with other

business leaders, learn from others and
share your experiences.

No cost, but please register.

Chamber Celebrat ion GalaChamber Celebrat ion Gala
Friday, November 8Friday, Nov ember 8

Hazelt ine Nat ional Golf ClubHazelt ine Nat ional Golf Club

You are invited to Celebrate with us in
our last signature event of 2019. We

CHAMBER BUSINESS BLOG
3 Reasons Minnesota Nice is3 Reasons Minnesota Nice is

a Terrible Market inga Terrible Market ing
StrategyStrategy

John GamadesJohn Gamades
Partner -Orangeball CreativePartner -Orangeball Creative

We are Minnesota Nice. Stereotypical
or not, as Minnesotans we’ve
embraced it. We hate to make a fuss,
dodge the center of attention, and
view understatement as something to
be elevated. Yes, we are nice. Possibly
the nicest people in America,
depending on who you ask. It’s a
badge of honor.
That’s all fine and good, but here are
three reasons that Minnesota Nice
makes for a terrible marketing
strategy…

“I  hat e t o bot her you…”“I  hat e t o bot her you…”
This is an easy place to start. As a
business or organization, if you believe
in the value of the product or service
you’re selling, you’re not bothering
anyone! You’re helping them! Quit
approaching your marketing as
something that’s bothering your
customers, and stop being apologetic
about the fact that you have a solution
that can make their world better. Own
the outcomes you can deliver and all
the ways you can improve their lives. Be
bold with your marketing and let your
clients and prospects know what kind
of posit iveposit ive impact you can create for
them.

“I  don’t  mean t o brag…”“I  don’t  mean t o brag…”
Mom taught us all not to brag, and so
in Minnesota, we downplay and
minimize our accomplishments as not to
offend. Here’s the problem with that.
Your competitorscompetitors (and we all have
them) are spending their time and
energy convincing the world why
they’re unique and the right choice. If
you’re afraid to talk about what
differentiates you and makes you the
better option, customers will choose

http://business.swmetrochamber.com/events/details/chamber-meet-greet-10-08-2019-6817
http://business.swmetrochamber.com/events/details/chaska-meet-greet-10-15-2019-6972
http://business.swmetrochamber.com/events/details/chamber-small-business-roundtable-11-01-2019-8973
http://business.swmetrochamber.com/events/details/annual-celebration-gala-8886
https://www.orangeballcreative.com/positive-on-purpose/
https://www.orangeballcreative.com/wheres-your-focus-your-competitors-or-your-customers/


have a fun agenda that includes a
great dinner, silent auction, business

awards and live music. Our Celebration
Gala is a great way to connect with

other Chamber members. You can also
market your business by donating

auction prizes. 

EA RLY BIRD REGISTRA TIONEA RLY BIRD REGISTRA TION
DEA DLINE IS OCTOBER 15DEA DLINE IS OCTOBER 15

Regist er t oday!Regist er t oday!

A nnual Mayors LuncheonA nnual Mayors Luncheon
Wednesday, Nov . 20Wednesday, Nov . 20

11:30am - 1:00pm11:30am - 1:00pm
Chaska Event  Cent erChaska Event  Cent er

Join us to hear from the Mayors of
Carver, Chaska, Chanhassen and

Victoria. It's a nice snapshot of the past
year and looking ahead to 2020 with

our four great cities.

This is one of our more popular
luncheons attended by 100+ people.

Now AcceptingNow Accepting
2020 Requests for2020 Requests for

Chamber Meet & GreetChamber Meet & Greet
Hosts and ChamberHosts and Chamber

Monday BlogsMonday Blogs

Contact any of the Chamber staff
with quest ions or to look at dates.

952-474-3233 or
jeff@swmet rochamber.comjeff@swmet rochamber.com .

them. Be confident with your
marketing, brag a little, and let your
clients and prospects know all the
reasons they should consider you as
their best option.

“I  hat e t o ask again…”“I  hat e t o ask again…”
The Minnesota Nice approach to
marketing says that you should ask
once, and then wait for a response.
Never pester. The reality is that your
customer or prospect might need to
hear from you multiple times before
they decide to dive in and explore how
you can help them. Maybe they were
busy putting out fires when your first
email hit their inbox, or perhaps they
weren’t in the market for what you
were offering in that moment. Asking
again, and working to stay top-of-mind,
is the only way to make sure they’ll
think of you when they’re ready to
engage. Ask, and then ask again, just
don’t harass. There’s a difference.

Call-t o-A ct ionCall-t o-A ct ion
Minnesota Nice is, well, nice. But, when
it comes to your marketing, it’s time to
dig deep into how you’re
communicating, differentiating your
business or organization, and
connecting with your audience. Stay
humble, but remember that marketing
is your opportunity to brag a little as
well.

CONNECT W ITH THE BLOG AUTHORCONNECT W ITH THE BLOG AUTHOR
John Gamades- Orangeball Creative
Phone # (952) 994-0682
Email-
john@orangeballcreative.comjohn@orangeballcreative.com
Website
www.orangeballcreative.comwww.orangeballcreative.com

http://business.swmetrochamber.com/events/details/annual-celebration-gala-8886
http://business.swmetrochamber.com/events/details/annual-mayors-luncheon-8891
mailto:jeff@swmetrochamber.com
mailto:john@orangeballcreative.com
https://www.orangeballcreative.com/


Last Week in PicturesLast Week in Pictures
Our 2nd annual Manufacturing eventManufacturing event  brought out over 100+ people from businesses,
elected officials, city staff and job seekers. For more event photos cl ick here:For more event photos cl ick here:

Our Tuesday Meet & GreetTuesday Meet & Greet  was at Office Max Office Depot. Highlighted was their
renovations and new Workonomy Hub.

A big crowd turned out for Brews and BonesBrews and Bones at Schram Haus. 15 dog friendly businesses,
fun contests and more made for a fun day. For a l l  the event p ictures cl ick here.For a l l  the event p ictures cl ick here.

https://www.facebook.com/lynnlaumannphotography/photos/pcb.10156233586476193/10156233583996193/?type=3&theater
https://www.facebook.com/lynnlaumannphotography/photos/pcb.10156239284231193/10156239281211193/?type=3&theater


Welcome New Chamber Members!Welcome New Chamber Members!
B100 Info TechB100 Info Tech

Lyman CompaniesLyman Companies

Southwest Metro Chamber of CommerceSouthwest Metro Chamber of Commerce
www.swmetrochamber.comwww.swmetrochamber.com      

http://business.swmetrochamber.com/list/member/b100-info-tech-15177
http://business.swmetrochamber.com/list/Member/lyman-companies-15179
http://swmetrochamber.com/
https://www.facebook.com/SouthWestMetroChamber/?ref=bookmarks
https://twitter.com/swmcoc/media
https://www.linkedin.com/company/446373?trk=tyah&trkInfo=clickedVertical%3Acompany%2Cidx%3A1-1-1%2CtarId%3A1434046293823%2Ctas%3Asouthwest metro

